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Risk Assessment of Home Price Forecast

Expected Home Value Change*
Through 2030 Annual
Assessment: # Percent % w/opinion (Cumulative) Average

There is risk to the upside 20 175%  17.5% 14.2% 2.7% UPSIDE 51178-5%
There is risk to the downside 50 43.9%  43.9% 11.4% 2.2% DOWNSIDE g‘“i;@n

I

The risk is balanced 44 386%  386% 15.9% 3.0% BALANCED %3“%
|

No Response 0 n/a n/a n/a n/a Legend

Risk Assessment vs. Prior Survey

Total 114 100%  100% 13.6% 2.6% I ot Survey ] Priorsuney

*Mean expectations of respondents by answer choice. 114 panelists participated in this quarter's survey.

Topic: This Spring's Home Selling Season

Existing home sales during the 2025 spring selling season (as reported by the National Association of Realtors) remained near a 30-year low,
essentially unchanged from the prior year's depressed pace.

7.5M

@ 8 Annual sales (SAAR)
7.0M

—@— Spring selling season avg. (Apr—Jun)

Existing home sales, all types (SAAR)

Source: National Association of Realtors (NAR), Existing-Home Sales, seasonally adjusted annual
rate (SAAR). Includes single-family homes, townhomes, condominiums, and co-ops; single-family
homes represent approximately 85-90% of total sales. Annual figures represent full-year totals.
Spring selling season averages reflect Apr-Jun monthly SAAR data.

Compared to last year's spring selling season, what are your expectations for existing home sales during the 2026 spring selling season?

Modestly slower (down 3-10%) &\\\\\\\\\\\\\\\\N 29%

Modestly stronger (up 3-10%) WM 14%

Significantly stronger (up >10%) | 0%

101 Respondents
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Topic: This Spring's Home Selling Season (

Factors expected to be most supportive of existing home sales during the current spring selling season

Demographic demand (millennial/Gen Z household formation)
For-sale inventory levels

Household balance sheets / wealth effects

New listing activity

Home prices / affordability

Labor market conditions

H Score @ No. of Rankings
Credit availability / lending standards

Scores were computed by weighting the factors chosen by
each respondent according to their selected factor ranking.

Consumer confidence / sentiment

Mortgage rate levels

Mortgage rate trajectory
Other* (enter below) E 95 respondents;

Up to 3 Factors Selected
Rate lock-in effect E3

*Other:

-- Boomers continuing to move out of their oversized homes.
-- No positive factors in the short run; student loan debt credit score triggers have impeded loan approvals.
-- Updated price expectations

Factors expected to most hinder existing home sales during the current spring selling season

Home prices / affordability

Consumer confidence / sentiment

Mortgage rate levels

Rate lock-in effect

Labor market conditions

Mortgage rate trajectory

For-sale inventory levels

m Score @ No. of Rankings

Demographic demand (millennial/Gen Z household formation)
Scores were computed by weighting the factors chosen by
each respondent according to their selected factor ranking.

Credit availability / lending standards

Household balance sheets / wealth effects

93 respondents;

New listing activity Up to 3 Factors Selected

Other* (enter below)

=
5
R

*Other: Dodd-Frank
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Topic: The Pace of Single-Family Home Construction

Single-family homebuilders have entered the 2026 spring selling W2qodatelalel N A1l B lele ] e LI\ A e il e [a RN AR LA a Lo lale el b

season with elevated unsold inventory.
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—@— New single-family homes for sale (left axis)

2026 vs. current construction levels

Roughly unchanged — builders will maintain current
start rates while managing inventory through
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Source: U.S. Census Bureau and U.S. Department of Housing and Urban Development, New Residential 34% Not sure accelerate starts in anticipation of
Sales (monthly). Covers newly constructed single-family homes only; multifamily units are excluded. 1% stronger upcoming demand
Seasonally adjusted. Units for sale reflect end-of-month estimates. Months' supply = ratio of new ° 1%

single-family houses for sale to new single-family houses sold at current sales rate.

Recent estimates indicate a sharp deceleration in population The extent to which the slowdown in population growth is expected to
growth began in mid-2024. impact the single-family housing construction pace over the next 5 years:
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: NIM -53%
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Modest negative impact
62%

100 Respondents

Negligible impact
22%

Significant negative impact
8%
Too early to assess
8%

To the extent that a deceleration in population growth constrains new single-family construction volumes over the next five years, the primary transmission

mechanism is expected to be:

Demand-side: reduced household formation — slower population growth directly suppresses the
rate of new household formation, reducing the pipeline of prospective buyers and dampening
builder demand signals
The population slowdown will not meaningfully constrain construction — builder decisions will be
driven primarily by mortgage rates, lot availability, and input costs rather than population
dynamics over a five-year horizon

Supply-side: tighter construction labor availability — population deceleration reduces the pool of
workers, constraining builders' capacity to deliver homes regardless of demand levels

Indirect financial channel: weaker home price appreciation — slower population growth dampens
home price appreciation expectations, reducing builder profit margins and land acquisition activity,
which constrains starts independent of direct demand or labor

Not sure

None of the above
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Theinformation in this report was collected from third parties and compiled by Pulsenomics LLC. Panelists’ expectations do not necessarily represent those of their affiliated organizations or employers. Opinions, analyses,
estimates, forecasts, and other views of the surveyed experts should not be construed as indicating Fannie Mae’s business prospects or expected results, are based on a number of assumptions, and are subject to change without
notice. How thisinformation affects Fannie Mae will depend on many factors. Neither Pulsenomics nor Fannie Mae makes any representations as to the accuracy or completeness of the information contained herein and has no
obligation to update, modify or amend this report or to otherwise notify a recipient thereof in the event that any forecast or estimate set forth herein changes or subsequently becomesinaccurate. This report is provided for

informational purposes only. It is not an offer or a solicitation of an offer to buy or sell any financial instruments. If this report is reproduced, distributed or published by any third party for any purpose, Pulsenomics LLC must be
noted as the source within any such third party reproduction or publication.

Page4





